
Khairpur economic zone:
Opportunity for Dates
exporters

The Government of Sindh has been
working on an industrial zone in Khairpur
also known as the city of Dates. The
Khairpur Special Economic Zone (KSEZ),
being developed in Tando Nazar Ali as a
hub of agro-processing and other related
industries is spread over an areas of 140
acres.

The value-added industrial processing
facilities that will be set up in Khairpur will
hopefully have a significant impact on the
performance of the agricultural sector
through reducing wastage, increasing
profits and, above all, boosting exports.

The production and export of date
palm had been declining and there is an
urgent need for production, processing,
preservation, research and marketing
facilities to save and ensure the growth of
this important source of foreign
exchange.

Sindh being the largest dates produc-
ing province of Pakistan has had pro-
duced around 329,900 tons of dates
during 2009-2010, which accounted for
around 52% of the total dates produced
that year. These dates are produced on an
area of around 279,855 hectares in Sindh.
Khairpur and Sukkur are the main dis-
tricts: they have the highest production
because of suitable climatic and soil con-
ditions. Almost 80% of Sindh’s dates are
produced in these two districts.

KSEZ is located in the proximity of
date-growing areas. Its location is ideal
for setting up date processing and pack-
aging plants that can export different

varieties of dates and fetch a high price
for this value-added product in interna-
tional markets. Pakistani date exports can
be enhanced to between $200 million
and $240 million per annum if proper
processing and packaging facilities are
introduced.

Weather-indexed micro-
insurance products

The Pakistan Poverty Alleviation Fund
(PPAF) has launched the first-ever
weather-indexed micro-insurance prod-
ucts to facilitate and compensate small
farmers in Pakistan.

In this connection, a ceremony
presided over by Securities and Exchange
Commission of Pakistan Commissioner
Muhammad Asif Arif was attended by
representatives of the State Bank of
Pakistan, World Bank, International Fund
for Agricultural Development (IFAD),
KfW – German development bank,
UKAID, Tameer Microfinance Bank and
others.

PPAF board member Zubyr Soomro
pointed out that the need for micro-insur-
ance had been felt over the years. He
stressed upon the efforts required to
make micro-insurance sustainable.

PPAF Chief Executive Qazi Azmat Isa
attributed the micro-insurance initiative to
close collaboration between PPAF and
IFAD. He said farmers are badly affected
by climate change, fluctuation in prices of
their produce and poor quality of agricul-
tural inputs and micro-insurance would
prove to be a vital instrument in fight
against poverty.

PPAF’s Senior Group Head Ahmad
Jamal stated that the fund is committed
to grassroots development and micro-
insurance which would prove to be one
of the instruments in alleviating poverty,
he further added that PPAF would capi-
talize on its outreach so that maximum
people could benefit from micro-insur-
ance.

The insurance products have been
designed by PPAF, with the support of
IFAD through a strategic partnership with
SECP. These products have been devel-
oped in collaboration with the
Meteorological Department and Livestock

Research Institute and are based on needs
of low income farmers. PPAF has
launched these products as a pilot project
in collaboration with insurance companies
in the districts of Khushab and Chakwal.

Dried fruit in demand
despite high prices

Despite a sharp increase in prices, the
sale of dried fruits remained brisk this
winter amid high demand being met by
imports.

Barring a surprise sharp price fall in
pine nuts (Chilghoza) the sale of almonds,
pistachios and other items remained
steady even though the rates were higher
than the prices in 2012.

The wholesale price of pine nut arriv-
ing from Afghanistan and tribal areas
dropped to Rs 1,400 per kg from Rs
2,000 to Rs 2,200 per kg last year. Last
year, the retail price of pine nut was hov-
ering between Rs2,400-2,800 per kg
including at big retail outlets.

With the sales of dried fruits, that
picked up pace in the winter months
starting from October 2012, come to an
end, wholesalers and retailers said their
sales remained brisk all over the country
and especially in Karachi owing to record
winter temperatures in many cities as
compared to last year.

They justified their stance of high
demand and sales with the landing of
53,050 tons ($39.4 million) of dried fruits
and nuts from abroad in July-December
2012 as compared to 46,211 tons ($39
million) in same period 2011.

Total import bill in 2011-2012 rose to
$91 million (112,229 tons) as compared

4

News & Views



to $88 million (106,921 tons) in 2010-
2011, figures of Pakistan Bureau of
Statistics (PBS) revealed.

Arriving from India and Vietnam,
kajoo (cashew nuts) No. 240 (big size) is
available at Rs1,100 per kg at wholesale
markets while it was available Rs 880-900
per kg last year. 

Similarly cashew nuts in small size
(No. 320) carries price tag of Rs 900-940
as compared to Rs 750 per kg last year.
Retailers in various areas were seen
demanding Rs1,200 per kg. The whole-
sale price of salted kajoo was at Rs 1,200
this year while it was Rs 1,100 per kg last
year. 

Peanuts, the most sought after item
of winter, is available at Rs 250-300 per
kg at push cart owners’ shops while its
wholesale price is Rs 180-200 per kg
which was Rs 150 per kg last year. Peanut
is arriving from Sukkur and Parachanar.

Raisin (Kismish Qandhari) wholesale
price had increased to Rs 550-600 from
Rs 450-500 per kg. Retailers are demand-
ing Rs 1,200 for Walnut (without shell).
The wholesale rate of walnut (without
shell) is Rs 1,000 as compared to Rs 800
per kg last year.

Organic farming of fruits can
earn foreign exchange for
Pakistan

Agriculture is the single largest sector
of Pakistan’s economy. According to the
Economic Survey of Pakistan 2011-12,
the share of agriculture in GDP is cur-
rently declining, but agriculture still
remains the largest sector, accounting for
21% of GDP and employing 44% of the
workforce. 

Organic farming is a sustainable farm-
ing system that produces healthy crops
and livestock without damaging the envi-
ronment. It avoids the use of artificial
chemical fertilisers and pesticides, relying
on developing a healthy and fertile soil
that can grow a mixture of crops.

Fruits are valued as a rich source of
vitamins and minerals. Among fruits,
citrus, mango, apple, guava, banana,
dates, and melons are the leading fruit
crops in Pakistan, according to the gov-
ernment, if we consider the area under
cultivation and production. 

In Pakistan, the production of organic
fruits is in its initial stages. Consumers are
willing to consume organic fruits, but they
have limited knowledge and opportunities
to purchase them. 

At this stage, it is necessary to explore
the marketing potential of organic fruits
so that appropriate policy measures may
be taken for further expansion and adop-
tion. The more aware the consumer will
be of health benefits associated with
organic produce, the more likely they will
be to purchase organic products.

Some traders believe that there is
good potential for organic fruits, and that
their demand will grow as more con-
sumers gain awareness in terms of health
and environmental benefits. Therefore, if
more trade is carried out in processed
products like jam, jellies, juices and nec-
tars, fruit pastes and canned fruits in
syrup, there is no reason why organic fruit
farming can earn good foreign exchange
in markets abroad.

Logistics hurdles in
Kinnow export

The kinnow exporters reported a
decline in exports this season, and out of
usual target of around 400,000 tonnes,
the final number may not cross 100,000
tonnes. Russian and Ukrainian markets,
which absorb around 50% of total
export, have declined due to munerous
factors.

Iran is a potential market of 20% is
under international sanctions, and there-
fore, if formal and informal export is cal-
culated, these factors might take the final
figure down like never before.

In case of Russian market, the
importers suffered huge losses last year
when the NATO containers related crisis
hit the country. Once NATO containers
were disallowed inland movement, they
hit kinnow exports on account of choking
of the ports. The blockage and over-
loaded ports made outward movement
difficult for all containers, while excep-
tionally delaying exports and hitting qual-
ity of kinnow.

Pakistan kinnow exports are about
one percent of $2 billion world market.
Therefore, this decline due to routine
management problems, may lead to a
loss of $200 million exports. The final
loss, however, might be much bigger as
the Russian market consumes other prod-
ucts such as Apples as well. How such
processes can hit other fruits is evident
from sliding apple prices in the domestic
market. Some exporters are now barter-
ing kinnow with apples with neighbour-
ing states due to lack of formal banking
channels. 

Better water management in
view of Kharif sowing in
Sindh province

Amid reopening of canals after a
month-long closure, water shortage for
the ongoing Rabi season has dropped
from 17% to 13% owing to better river
flows and improved water management
by provincial governments.

As a result, the Indus River System
Authority (IRSA) has decided for the first
time to carry over reasonable water stor-
ages in reservoirs to meet Sindh’s early
sowing requirements for Kharif, especially
for the main cash crop – cotton.
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The reduction in water shortage had
encouraged Irsa to seek fresh distribution
plans from the provinces for their
improved shares. 

The two major factors had con-
tributed to improved water availability for
Rabi — river flows increased by 6pc to
0.15 million acre feet (MAF) and
provinces were able to improve water
management and curb system losses,
which dropped from the estimated 1MAF
to about 0.5MAF.

The reduced discharges had caused a
decline in hydropower generation to less
than 1,000MW from an installed capacity
of over 6,700MW. 

The water share for Sindh and Punjab
had been increased to 40,000 and 44,000
cusec, respectively. Punjab is getting
28,000 cusec from Mangla dam, 6,000
cusec from Chenab, 5,000 cusec from
Thal canal, 4,000 cusec from Taunsa bar-
rage and 1,000 cusec from Chashma
Right Bank Canal.

Balochistan is being provided 3,000
cusec as per its requirement and Khyber
Pakhtunkhwa has been allowed to utilise
3,000 cusec from Chashma Right Bank
Canal.

The IRSA spokesman said that total
water storage in major dams currently
stood at about 3MAF. The water level in
Tarbela was recorded at 1,440 feet on
Saturday against its dead level of 1,378
feet. Likewise, water level in Mangla
stood at about 1,135 feet against its dead
level of 1,040 feet.

Guava as the major fruit for
exports from Pakistan

Guava is the third largest fruit cate-
gory grown in Pakistan after citrus and
mango. Cultivated approximately on an
area of 62.3 thousand hectares, the total
guava production is of 512.3 thousand
tonnes annually with a yield of 8,223 kg
per hectare. However, the crop’s full eco-
nomic potential is not realised due to
dearth of required focus on guava pro-
cessing, value-addition and exports.

Guava, at present, is grown primarily
for fresh consumption in domestic
market. Traders are of the view that there
is a good export potential for the fresh
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Electronic Warehouse Receipt Issuance

To help resolve these problems, the State Bank of Pakistan has developed a
comprehensive framework for a commercially viable warehouse receipt system.

The proposed system “will allow farmers to have a reliable storage facility and
the receipts against stored commodities could be used as collateral for bank
financing.

Under the policy guidelines of the central bank and with the technical help of
the USAID, Pakistan Mercantile Exchange has completed the design of an
Electronic Warehouse Receipt Issuance Company which will manage a national
network of warehouses for agricultural commodities.

The operators of these warehouses would be issuing electronic receipts against
physically stored commodities that would be eligible to be used as collateral
against bank financing.

PMEX officials say the project is almost complete and would start facilitating
the farming community shortly adding that the Punjab Agriculture Department
has shown a keen interest in this system.

The post-disaster damages in terms of commodity losses translate into billions
of rupees.“The answer to such predicaments lies in revolutionizing the old ways of
food crops storage with active involvement of the corporate sector stated an offi-
cial of Engro Food, one of the companies capable of operating large networks of
physical storage of food commodities.

Lack of proper collateral is a key impediment to credit disbursement by banks
to small growers. Availability of verifiable stocks of agricultural commodities are
considered the best kind of collateral in agricultural loaning but in the absence of a
comprehensive data bank to verify the stocks of commodities and track their
movements, makes banks shy of accepting such stocks, particularly owned by
small farmers, as an acceptable form of collateral.

The result is that banks’ per-person loaning to small farmers is humiliatingly
low. In the last fiscal year banks disbursed Rs109.531 billion worth of farm loans
for crop-raising to 1,347,269 small growers (i.e., those who own up to 12.5 acres
of land).

This means each one of them got a tiny average loan of Rs 8,130. Banks also
distributed about Rs 31 billion worth of non-farm loans (or loans meant for other
agricultural activity) to 284,245 small growers. In this case too each one of these
growers got an average loan of Rs 10, 906 only. 

One of the main reasons of the financial exclusion of these small farmers has
been their inability to provide collateral to banks. Under this scheme banks have
been encouraged to make both farm loans for raising crops and non-farm loans
for other agricultural activity to groups of 5-15 small farmers who in their individ-
ual capacity cannot offer collateral. 

Each member assures the lending institution that he will remain a member of
the group until his personal and of the group’s overall financial liabilities are
cleared. This commitment is treated as a sort of social collateral.

“Central to all such efforts is the realization of the fact that lack of formal
financing to farmers, particularly small farmers, keeps us from exploiting full
potentials of agricultural growth. The commodities sector is playing a very impor-
tant role in the post-recession period, more important than many of us would
have thought. And feeding a fast- growing population like ours with domestic
resources is a really wise thing to do, not only to keep our external sector balance
in shape but also to minimise all other risks (associated with being a food deficient
nation).”



guava and the demand is expected to
grow in future.

The chief executive officer of the
Harvest Tradings suggests that well-
equipped processing units with latest
technologies should be installed in guava
producing areas with research facilities to
boost production of quality fruit and its
products. Pakistan’s exports of guava
over the past five years were to Canada,
UAE, UK, Saudi Arabia and Qatar.

Traders stress the need for setting up
of guava processing facilities for pulps for
which there is a growing demand both in
local and international markets. Pakistan
has some presence in the international
guava market but is not a recognised sup-
plier of guava pulp.|

Local market for fruit drinks and juices
have grown rapidly over the years. The
market size of juice, nectars and still
drinks for the year 2009 was 461 million
litres. Overall market growth from 2005
to 2009 was recorded at 126%.

Sugarcane domestic rate
jumps to Rs. 205 per 40 Kgs

Sugarcane rates jumped to Rs 205 per
40 kgs against the official purchase price
of Rs 172 due to short supply of raw
material to mills in lower Sindh.

Sindh Cane Commissioner Riaz
Hussain Soomro stated that cane prices
ranged between Rs 190 to Rs 205 in
lower Sindh. He further added that the
official minimum purchase price is holding
in the Upper Sindh due to abundant
availability of sugarcane.

Chamber’s Nabi Bakhsh Satio stated
that the government’s crop estimation
was generally based on surveys carried
out by sugar mills which showed 13%

higher crop to maintain the minimum
purchase price lower.

With reference to the above he added
that the chamber had informed the gov-
ernment that the cane crop would be
30% lower this year because growers did
not get official price last year for three
cane varieties placed on the ban list from
2014. This year also, many mills are
paying Rs 125 per 40 kgs for controversial
varieties. The chamber official also fore-
casts that the crushing season would be
closed one month ahead of the schedule
due to shortage of cane. The 35 sugar
mills in the province, 33 mills were oper-
ating while Najma and Larh were non
operational. He expressed satisfaction
over cane payment schedule to growers
which has been curtailed to one week
from the normal 15 days. Hence despite
shortage of cane in lower Sindh, sugar
output would not be affected as the
upper Sindh produced abundant sugar-
cane this year.

Pricing distortion of
perishable fruits

Growing involvement of investors in
production and marketing of fruits and
vegetables has emerged as an important
factor in the pricing of these items.
Whereas investors reap benefits by
manipulating the market, small growers
end up getting low returns, as big land-
lords with money and political clout often
join hands with investors or turn out to be
key beneficiary of price distortions.

Since the investors buy the finest
banana, mango and kinnow orchards in
the areas where fruits come early, they
sell them at very high prices because of
high quality, low supply and big demand
at the start of the season. “By the time
their stocks end up and late picking of
fruits starts, growers have to sell them
individually to traders or exporters. And
since the demand begins to falter by that
time and growers are in a hurry to clear
their stocks to get cash, prices normally
crash,” revealed an official of Sindh
Agriculture Department on the condition
of anonymity.

Realistic and timely estimates of
crops, reliable data-base on domestic

consumption and a fair assessment of the
possibility or (the absence of it) of export
market demand play key roles in steering
local price movements.

Due to lack of adequate bank loans,
growers from all over the country meet
the bulk of financing requirements either
through borrowing from informal sources
at very high rates or by selling their crops
and plantation in advance to landlords-
cum-investors. Investors from nearby
cities are also cashing on commodity trad-
ing.

Growers say that the benefit of sea-
sonal price-hikes mostly go to investors or
wealthy landlords whose cost of inputs
remains lower than small-scale farmers
because of economy of scale and due to
their easier access to subsidised inputs.
But financial loss due to price-crashes (like
the one currently in sight in case of
bananas and in the recent past in case of
tomatoes and apples) is largely borne by
small growers for a variety of reasons. 

Key reasons include their inability to
store commodities for a longer period;
Lack of access to far-flung markets due to
increasing cost of transportation; absence
of closer-to-farms clusters of buying cen-
tres (as is being developed in dairy farm
sector) and above all, their higher cost of
production due to non-availability of low-
cost institutional financing.

Representatives of farmers’ lobby
groups say output estimates of major
crops like wheat, rice and sugarcane are
made in advance and the constant global
spotlight on these crops is always helpful
in this process. However, estimates of
minor crops almost remain wanting in sci-
entific approach except for in cases where
help comes from SUPARCO or some
international food watchdogs like USDA
and FAO.
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Punjab shows meat export
potential in Halal market

The global halal meat market is esti-
mated at $500 billion to $600 billion per
annum and Pakistan’s current share in the
international trade is barely $150 million.
Pakistan has around 150 million animals,
with bulk of them in Punjab. The livestock
sector is growing at an annual healthy
pace of 4% against 2.7% increase in pop-
ulation, leaving a substantial margin for
export. Like all other export oriented sec-
tors, meat export is also a value-chain
activity including production, processing
and marketing. Therefore, a focus on all
three areas is required to boost exports in
future. For quality production (supply-
chain), better breeding and nutrition of
animals and improvement in farmers’
management practices needs to be
ensured. The genetic strength makes local
animals’ management easier, as Pakistan
has some of the finest breeds. 

In this context, meat processing and
value addition is also improving, as
Punjab has established a modern slaugh-
ter house near Lahore. This is the first
project in the public sector, and over
dozen private exporters have also put up
such slaughter houses. The processing
part is being established and is expected
to be followed by marketing infrastruc-
ture. 

These above-mentioned facilities have
cold storages (-20 degree Celsius) and
blast freezing plants (-40 degree Celsius),
which is a  basic requirements for exports. 

One most important component of
the marketing is international compliance
— general certifications and some coun-
try-specific certificates. Punjab has

already negotiated with the UAE for such
certification and is in the process of final-
izing it with Iran, Saudi Arabia and
Malaysia.

Once in place, such certificates should
give the country a good platform to
launch a big initiative for export. The
main drive in meat exports will follow,
once Pakistan is able to negotiate certifi-
cations with the European Union and
other high-end western countries.

The major challenge, which Pakistan,
have not been able to overcome effec-
tively so far, is a restriction by the World
Organisation for Animal Health (OIE)
against exports from countries with from
foot-and-mouth disease.

Pakistan occasionally suffers from
foot-and-mouth disease and yet this OIE
restriction leaves a window for such
countries: they can create disease-free
zones and farms and export from those
zones only. The creation of such zones
and farms has been the only missing link
in promotion of exports. 

The provinces should regularly organ-
ize universal vaccination plans for ani-
mals. Punjab has an enormous potential
and it must try to realise it by putting
together the mechanism to ensure quality
in local market and then extend the effort
to foreign markets. 

The government should try to create
some zones and farms that are disease-
free. Those measure must be expanded to
the entire country for disease free ani-
mals. Otherwise, it would be really diffi-
cult to sustain exports with such high
international sensitivity. If the Punjab and
federal government, jointly or individu-
ally, can take these measure, the halal
meat market can contribute to foreign
exchange. 

Record non-basmati export
earns US$ 141 million 

Pakistan has exported a record quan-
tity of 72,263 tons non-basmati rice to
China last month fetching around $30
million. According to official figures, total
exports of non basmati rice stood fairly
high at 340,346 tons and earned $141
million in foreign exchange for the coun-
try.

However, basmati rice export
remained slow and in total 32,620 tons
were exported in January 2013, earning
$38 million.

Chairman Rice Exporters Association
of Pakistan (Reap) Jawed Ali Ghori said
that China was a new market for non-
basmati rice but the hard work of
exporters help capture which have bright
prospects for future as well.

He suggested to ministry of com-
merce for increasing rice exports from
Pakistan a quota under the free Trade
Agreement with Sri Lanka which only
imports 6000 tonnes should be fixed.

REAP announces rice
exports statistics

According to the figures released by
Rice Exporters Association of Pakistan,
the basmati export decreased by 60% in
the first five months of the current fiscal
year from 403,000 tonnes in the corre-
sponding period last year to 160,000
tonnes this year. The fall recorded for the
first four months was 52%.

Similarly, the export of non-basmati
varieties also fell by 62% in the same
period: from 531,000 tonnes in 2011 to
333,000 tonnes in 2012. Two other fac-
tors listed by the Reap are high domestic
prices and loss of Iranian market, which
was the biggest for Pakistani rice.

Pakistani rice maintains a price of
$200 per ton less than its Indian competi-
tor, and it keeps its share in the world
market. Once the gap closes, the con-
sumer preference is considered to shift to
Indian rice.

The export had ranged between Rs
200 billion to Rs 250 billion, but the
industry has not been able to spare a few
million rupees on research. REAP is asking
Punjab government to allot five acres of
land to develop a rice training institute
and requesting the federal government to
finance construction. The government
should take measures to protect and
expand its rice exports.  Its approach on
the issue of mandatory membership of
the Reap for exporters is a point in con-
sideration. In March 2012 the govern-
ment abolished the restriction which had
been in place for last one decade. �
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